
Company Highlights
• Renewable Natural Gas Transportation & Shipping Business For Sale.
• Multiple long-term contracts with multiple large Public & Private Companies.
• Business is set to experience tremendous growth over the next 3-years after winning 

multiple multi-million-dollar contracts with some of the largest manufacturers in the US & 
Europe.

• Projected Revenue: 2024: $19,399,469 | 2025: $56,727,740 | 2026: $92,927,740
• Projected EBITDA: 2024: $3,494,533 | 2025: $11,537,977 | 2026: $19,593,377

Contact John Kawalchuk, Senior Analyst I john.kawalchuk@topsailcapitaladvisors.com

Merger & Acquistion Advisors
Greenville, SC I Atlanta, GA

Topsailcapitaladvisors.com
864-320-9442

Executive Summary

Topsail Capital Advisors is thrilled to present an exceptional opportunity to acquire or partner 
with a rapidly emerging RNG Transportation & Trucking business. Over the past 12 months, The 
Business has undergone significant transformation, redirecting its focus to become one of the 
premier RNG-focused transportation providers in the Southeast.
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Executive Summary Continued

This strategic shift towards RNG has yielded remarkable results, with the Business securing 
multiple large, multi-year transportation contracts from some of the most prominent public and 
private companies in the United States & Europe. Among these contracts are agreements with 
industry players such as Company A (Household Name), Company B, Company C, and Company 
D. Notably, The Business has additional contracts pending, including a $8,000,000 contract with 
Company E (Household Name) and an additional $18,000,000 contract with Company C. The 
cumulative value of these contracts is projected to exceed $92,900,000 by FY 2026, reflecting 
the bright future ahead for the Business.

What sets the Business apart is its commitment to Renewable Natural Gas (RNG) as a solution 
to the environmental challenges faced by large corporations. By introducing RNG trucks into its 
fleet, the Business has positioned itself as a sustainable transportation option, earning 
$3,600,000 per year in the initial 7-year contract with Company A (Household Name). This 
agreement includes $8,000,000 further per year allocation for FY 2025, contingent upon the 
addition of more RNG trucks. The Business's proactive approach to adopting alternative fuel 
vehicles not only aligns with the sustainability goals of its clients but also unlocks significant 
financial benefits. The Business stands to receive a rebate up to $.35 per Diesel Gallon 
Equivalent. This will become highly profitable as the Business has committed to converting their 
entire fleet from diesel to RNG trucks over the next 24 months.

The Business currently is operating across three yards that are strategically located near the 
Charleston Port Terminals and major highways in the Southeast with services areas stretching 
from Norfolk to Savannah. With the partnership with Evans Transportation, they have access to 
8000 tractors in network. Growth in RNG vehicles is a key focus of the Business moving forward 
with purchase goals of 3 RNG trucks in 2024, 12 RNG trucks in 2025, and 45 RNG trucks in 2026. 
This will help dramatically with gas rebates, tax incentives, and opportunities to win additional 
contracts not mentioned in this teaser.

The Business's forward-thinking strategy places it at the forefront of one of the largest 
transportation shifts in recent memory. With the integration of RNG trucks into its fleet and 
established partnership with Evans Transportation, The Business is well-positioned to capitalize 
on rapid growth opportunities. The Business' track record of securing previously unattainable 
contracts with major US corporations highlights its potential for continued success in the 
evolving transportation landscape.


