Acquisition Opportunity Profile

Café Breakfast and Lunch Client #2351EA

10+ Locations, 4 Metro Markets: United States

$ 29M Million Revenue
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(FYE December 31, 2023)
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EBIT is Finder to Buyer,
next page is finder fee
agreement before
introduction to Realtor
who is representing the
Seller

This information contained is of a confidential nature and is intended for the
exclusive use of the persons or firm to whom it is furnished by us.
Reproduction, publication, or dissemination of portions hereof may not be
made without prior approval of EBIT Associates, LTD. EBIT Associates, LTD, its
employees, agents and dffiliate intermediaries have made no investigation or
verification of the information contained herein and any representation to the
contrary is not authorized. Prospective buyers acknowledge the responsibility
to perform a due diligence review and make its own evaluation and judgment
prior to any acquisitions or mergers with the client company.
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Business Summary

Overview

This 18-year, privately-owned, multi-unit breakfast, brunch, and lunch concept thrives in urban markets,
known for its innovative approach to morning and midday dining. It offers a diverse selection of creative
breakfasts, specialty juices, and premium private-label coffee. The urban, upscale atmosphere makes it a
popular destination for both traditional comfort foods and contemporary culinary creations. The menu
features an extensive range of items, from signature dishes like pot roast benedict and red velvet French
toast to classic pancakes, crepes, waffles, omelets, and frittatas. Lunch offerings include salads, sandwiches,
wraps, and burgers. The service is consistently fast, dependable, and friendly.




FINDER FEE AGREEMENT

1. The Undersigned, a Buyer of Businesses ("Buyer") acknowledges herein that this FINDER FEE
AGREEMENT applies only to the introduction of possible acquisition candidate(s) and that EBIT Associates,
Ltd. ("EBIT") has brought this (these) possible acquisition candidate(s) ("Seller(s)") to the attention of Buyer.

2. If Buyer consummates an acquisition or acquisition’s by means of purchase (all or in parts), merger,
consolidation, investment of any other kind or business combination, or right to acquire ("Transactions")
with respect to the Seller(s), within thirty-six (36) months from the date entered below, except if
negotiations are continuing (or resume), the agreement shall remain in effect, the Buyer (hereinafter
includes affiliates, successors, assignees, designees, divisions, subsidiaries, investors or acquired businesses)
shall pay EBIT a Finder Fee equal to:

5% of the total Gross Aggregate Consideration* up to $1,000,000;

Plus 4% of the total Gross Aggregate Consideration from $1,000,001 to $2,000,000;
Plus 3% of the total Gross Aggregate Consideration from $2,000,001 to $3,000,000;
Plus 2% of the total Gross Aggregate Consideration from $3,000,001 to $4,000,000;
Plus 1% of the total Gross Aggregate Consideration in excess of $4,000,000

* “Gross Aggregate Consideration” means any and all amounts of money or other
consideration paid or conveyed to Seller and/or Owners, or for Seller's and/or Owners’ benefit, or paid or
conveyed by a Buyer in connection with the sale of the assets or ownership interest of Seller or a substantial
part of the Business plus all liabilities and/or obligations assumed by Buyer. This shall include, without
limitation, cash, stock, bonds, indentures, debentures, promissory notes, negotiable instruments, real or
personal property, letters or total lines of credit amount, loans, guaranteed capital raise, joint venture,
future payments, employment and consulting agreements, non-competition agreements, partnership
agreements, rental agreements, lease agreements, options, payments pursuant to option agreements,
capital investments, the assumption or discharge of liabilities, an ESOP or any combination of the above or
other items of consideration or value. In addition, Gross Aggregate Consideration shall specifically include
any and all payments made or to be made by Buyer that are contingent upon future events, such as earn
outs, license, sub-licensing agreements, royalty agreements, payments based on future sales or profits and
all other items of a contingent nature.

The minimum Finder Fee payable to EBIT is $250,000 per Transaction. All payments contingent upon any
future conditions, earn-outs and/or events, including, but not limited to, the performance of contractual
obligations, shall be paid to EBIT concurrently with Buyer's payment to Seller or his successors or assigners.

3. EBIT is a non-exclusive independent finder and is not an agent for or representative of the Buyer or the
Seller. EBIT shall not be required to act as and is specifically relieved of any responsibility to act as, an agent
or broker to serve in a fiduciary capacity in performance of this agreement.

4. EBIT makes no representations or warranty as to the accuracy or validity of the information furnished
with respect to the Seller. Any and all representations shall be made solely by the Seller. The Buyer is solely
responsible for due diligence in acquiring and verifying information from the Seller. The Buyer is sole
decision maker in all matters relating to whether to conclude any Transaction.
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5. The Buyer shall make available for inspection by EBIT a copy of all acquisition agreements and final
closing documents as of closing. The Buyer shall pay in lump sum the Finder Fee via cashier's check or
equivalent in U.S. Dollars in full to EBIT and/or its designee concurrently with the closing of any business
combination (transaction). The Buyer shall give reasonable notice to EBIT in writing in advance as to the
time and site of the final closing of the transaction.

6. An e-mail transmission of signatures to this Finder Fee Agreement shall be legal and binding on all
parties hereto. This agreement shall be governed in accordance with the Laws of the STATE OF ILLINOIS
and constitutes the entire agreement between the parties and shall not be modified except in writing. The
Buyer confirms and acknowledges that he or she has full authority to execute this agreement.

7. In the event EBIT places this agreement with an attorney to enforce collection of fees, the Buyer
agrees to pay EBIT's reasonable attorney's fees, expenses of collection and costs of litigation. Any dispute
arising between the parties shall be resolved in a court of competent jurisdiction in Cook, lllinois and the
parties’ consent to personal jurisdiction and venue therein.

ACCEPTED AND AGREED: (BUYER) SCAN & EMAIL OR FAX TO:

Company: Eric Ambriz, Managing Director
éﬁcslzssst:ate: EBIT Associates, Ltd.
100 S. Saunders Road, Suite 150
B: Sgnature - Lake Forest, IL 60045
Name:
Title
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Contact Information

Eric Ambriz, Managing Director
EBIT Associates, Ltd.
eambriz@ebitassociates.com

Phone: +1 847 566 0500 X 254

EBIT Associates, Ltd.
100 S. Saunders Road, Suite 150
Lake Forest, IL 60045

Phone: +1 847 566 0500
Fax: +1 847 566 0100

info@ebitassociates.com
WwWwWw.ebitassociates.com

MEMBER: ALLIANCE OF MERGER & ACQUISITION ADVISORS (AM&AA)
MEMBER: MIDWEST BUSINESS BROKERS INTERMEDIARIES (MBBI)

EBIT Associates, Ltd. Specializes in providing M&A services to the lower middle market, corporate
finance and corporate growth alternatives. The client pays EBIT’s fees, and neither the client nor EBIT
will pay fees to any third party without a written agreement. EBIT Associates, Ltd. is registered with the

Illinois Securities Department.
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